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FOR IMMEDIATE RELEASE
ECIA’s David Loftus Presents at “Engineering the Conversation”
Atlanta – ECIA is pleased to announce that President and CEO David Loftus will present at “Engineering
the Conversation”, hosted by Lectrix - an industry sales and marketing expert. Engineering the
Conversation (www.engineeringtheconversation.com) on December 8-9 is a free, 2-day online
conference for professionals managing sales and marketing in the B2B electronics industry.
David Loftus’ presentation is entitled, Connect. Influence. Optimize. ECIA Members Channel the Power
of Working Together. “I’m looking forward to participating in this new online platform,” commented Loftus.
“This year has tested ECIA like none other as we fulfill our mission ‘To promote and improve the
business environment for the authorized sale of electronic components by manufacturers, their
distributors, and independent sales representatives,’” he explained. “Yet we continue to provide up-tothe-minute industry statistics and analysis; unite member companies and drive adoption and awareness
of best practices in driving business forward during the pandemic. I look forward to sharing ECIA’s
experiences navigating the crisis during this much-needed discussion about the industry’s response.”
“In the electronics industry, the pandemic has caused changes across all aspects of the business, but
particularly so in the sales and marketing area of the industry,” added Graham Kilshaw, CEO of Lectrix.
“We’ve all witnessed how in-person tradeshows and customer visits ceased, and how digital marketing
and virtual events and meetings took off like a rocket! So we at Lectrix were wondering “where is it all
headed in 2021”? This led to us creating the Engineering the Conversation event as a way for everyone
to learn from some of the leaders in our industry, and also to network – something that has definitely
been missing this year.”
The conference’s keynote speaker is Joe Pulizzi, well-known as the “godfather of content marketing.”
Pulizzi is the founder of the Content Marketing Institute (CMI), host of This Old Marketing podcast, and
bestselling author of Killing Marketing, Content Inc. and Epic Content Marketing. Pulizzi’s latest book,
Corona Marketing, dives into steps marketing professionals need to take to achieve success now and
once the pandemic crisis is over.
Topics to be addressed include, but are not limited to:
• Corona Marketing: What Marketers Need to Do Now to Survive the Pandemic
• What ‘WE’ Have Learned about Leadership Since the Beginning of the Pandemic
• Results of the All-New ECIA/Lectrix 2020 Sales & Marketing in Electronics Survey
• The Tale of Two Waves: The 2020 COVID-19 Pandemic and the 2021 Electronics Swoosh
• Case Study: Achieving Clear ROI on Marketing Spend in the Components Industry
To register, go to Engineering the Conversation (www.engineeringtheconversation.com)
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About ECIA
The Electronic Components Industry Association (ECIA) is made up of the leading electronic component
manufacturers, their manufacturer representatives and authorized distributors. ECIA members share a
common goal of promoting and improving the business environment for the authorized sale of electronic
components. Comprised of a broad array of leaders and professionals representing all phases of the
electronics components supply chain, ECIA is where business optimization, product authentication and
industry advocacy come together. ECIA members develop industry guidelines and technical standards,
as well as generate critical business intelligence. For more information, visit www.ecianow.org or call
678-393-9990.
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