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Automated Data Exchange Resources
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The Automated Data Exchange Initiative was brought forward to the ECIA Board by the Independent
Manufacturers Rep Council. It was created to address

Menmbers Only

« Manufacturer reak-time data needs AT Haenuce
« Distributor expedited speed requests
« Reduction in systemic industry inefficiencies R RS
« Automated and standardized processes between disparate CRM's

Component Search
Product & Process Video

Click here to view a video demonstration of the technology used to update NBO's between Crowley

Associates and C&K Upcoming Events

Explanatory Power Point

Click here to view the project power point which outlines the path to the end product.

White Paper - Automated Data Exchange Initiative

The white paper provides a guide to inform readers concisely about this complex issue. It is meant to
help you understand the issue and the solution to the problem, which in return will enable you to make
informed decisions. Click here to review

Potential Pricing Model

Click here to review the proposed pricing from MetalHub.

What people are saying...
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Panelists:
* Alan Ahern, Crowley Associates
* John Zazverskey, C&K Americas

* Peter Heigis, mETaL Corp



eCla

Initiative
Considerations

ECIA approved groundbreaking automated data exchange

Created to address the need for:
* Manufacturer real-time data needs
» Distributor expedited speed requests
* Reduction in systemic industry inefficiencies
* Automated and standardized processes between
disparate CRM’s

We believe that identifying this POC on the ECIA’s web site
would be a benefit and value to existing and additional
members.



ECIA Initiative Deliverables

White Paper: (https://www.themetalcloud.com/legal/white-paper)

Creative Content Creation: (https://www.themetalcloud.com/aboutmetal)

Multi CRM POC: (https://www.themetalcloud.com/live-demo )

Centralized Community Portal: (https://support.themetalhub.orq)
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ECIA Initiative Requirements
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Initiative Interest

My company would consider a solution that automates the
SNSRI transfer of data between Rep & Supplier CRM, such as NBO
data, to be:

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

1.

B Not valuable B somewhat valuable valuable [ Very valuable
I Extremely Valuable
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ECIA Proof of Concept (POC)
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Account Mapping

Flexible Sync Schedular
Per NBO Selective Sync
Scalable Cloud Architecture
Up to Date Product & Price
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Protocol Blue-Print

NBO Source Data
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Flexible Trigger Sync Options

Examples

Opportunity - Indoor Unit

Q Lookup Results  Abracon Open Opps  Dialight Open Opps  Inside Open Opps Detail  Inside Open Opps High 1 J Sync / NO Sync
n

Opportunity Deail Ha1di» HEHGDO & 2]«
Application or End door Unit Opportunity Snapshot Copy to E-mail
Product
Sales Potential 3,975 USD
Principal | C&K Components... Q Status | Ope Weighted 795 USD .
. oo Commit (920-95 Percent)
[ ]

Customer  Perimeter Technol % Q Est Close: | 3/7/2021 m Weighted Commission 40USD

al | sy : Pipeline (5-50 Percent)
Opened 0 days ago on 3/18/2020 - 0 days since last

Dttt xQ Toopi0 | IB198 Upside (50-70 Percent)

Program xQ Actual Close

Contract X Q Principal #

e S v Commit (90-95 Percent)
NBD []
Account Manager: ~ DaMour, Tom Q
Line Menager ~ Benait, Jessica @ Menufacturer Account | perimeter technol... Q ranSL’:Jrljr
- « 2]
Comments newest opportunity for perimeter tech/invisible fencing ’ 3 . TeXt Value - NBO ReQdy
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The Results
E,/ Community Knowledge Base E,/ Subscription Management

E,/ Support Ticketing System E,/ Social Forum

O & https://support.themetalhub.org/portal/e m Q Y 7= |

.-\%f;:(: mETalL Hub Support Center Tickets Knowledge Base Forums Billing Projects .

Welcome to mETaL Hub Support Center

The mETaL Hub is a community portal that provides an opportunity for members and non-members to find infomation, ask
questions and search our knowledge base.

Search our knowledge base, ask the community or submit a ticket.




Next Steps - Other Opportunities to Automate

* Special Price requests
* Design registrations

* Distributor to Manufacturer CRM
systems for NBO tracking



https://www.themetalcloud.com/learnaboutmetal
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tired of entering data in multiple locations?

synchronize your systems today!
Company Name *

Full name *

Website
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https://www.themetalcloud.com/learnaboutmetal

Thank You!
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